1 98 1 ANNUAL EDITORIAL INDEX 


Articles which appeared in Grass Dicest from January through December 


This listing, an annual feature of Grass Dicest, will prove helpful to 
readers desiring to check back through a year’s issues to locate certain 
articles which appeared in the magazine during 1981. The classifica- 
tions indicate the major interest of each article. Articles are identified 


Title 


MERCHANDISING 

Prime replacement windows 

Prime replacement windows on 
parade 

Stained 
parade 

Make 
bright 

How to 
sales 

Decorating trends 

Products on parade 

Opportunities keep expanding for 
automatic doors and entrance 
units 

Plastics and accessories products 


glass: products on 


vour holiday season 


increase your mirror 


on parade 


MANAGEMENT 

Customer complaint survey 

How to conduct a meeting 

How to determine where you are 

How to be more effective 

Subcontract agreements 

How to increase market penetra- 
tion 

What makes people creative? 

How to exercise financial con- 
trol 

1 round-up of 
lips 

The biggest time-waster of them 
all 

Collective bargaining in the glaz- 
ing industry 

Six timely areas that are worth 
vour immediate attention 

Dealing with pressure is a part of 
the workday 

Smoothing the way for change 

How satisfied are you? 

Inflation, cost-of-living adjust- 
ments, and construction collec- 
tive bargaining 

What do employes expect from 
their managers? 

inti-obsolescence strategies in- 


miscellaneous 


clude continual refreshing of 


your knowledge 
Ideas for New 
tions 


Year's resolu- 


OPERATIONS 

Glazing installation and techni- 
ques 

How to 
squares, 
edges 

What can a computer do for 
you? 

Horizontal vs. vertical batch 
glass tempering 

Tilt cutting tables 

Tilt glass cutting 
parade 

The auto glass workshop 


care and = maintain 
rules, and straight 


tables on 


124 


Issue Page 


June 71 
June 72 
July 93 
Aug. 
Sept. 


Sept. 
Sept. 


Jan. 75 
Jan. 102 
Feb. 55 
Feb. 98 
Mar. 48 


Mar. 52 
Mar. 102 


Apr. 56 
Apr. 90 
May 92 
June 63 
June 100 
July 116 
Aug. 115 
Sept. 100 
Oct. 64 


Oct. 110 


Nov. 92 


Dec. 


Tit’? 


Tilt cutting tables 

How to protect the 
glass 

Hot melt adhesive system 

Energy conservation 


strength of 


Glass profiling or edge grinding 

Good glazing practices for insu- 
lating glass 

Commercial swing door selection 
guide 

New types of products provide 
solutions to accessibility prob 
lems 

How to store glazing metal 


BUILDING PROJECTS 

Sloped glazing solves compatibil 
ity problem 

Storefront remodeling 


DEALER FEATURES 

Develop a selling point 

Diversified operation offers all 
glass services 

Lafayette Glass Co 
tion 

This supplier is a partner with its 
dealers 

Bullseve Glass Co 

Cape Paint & Glass Co., in Cape 
Giradeau, Mo., has a secret 
weapon 

Long-established British firm 
looks for further expansion 

In-home visits and do-it-yourself 
installations 

Buying its own telephone system 
adds up to big savings 

It’s the thought that counts for 
U.S. Glass & Mirror Co. 

Selling stained glass in Houston 

Making an impact means taking 
advantage of every opportuni- 
ty 

The timing was right for Mission 
Viejo Glass 

SEALANTS 

The glazing compatibility prob- 
lem hasn't been solved, but 
progress is being made 

More information on proper glaz- 
ing techniques is being devel- 
oped with particular emphasis 
on glazing compatibility 

Tests on breaking windows show 
the dangers of nitrogen ab- 
sorption by insulating glass 
desiccants 

No uniform insulating glass spec- 
ifications exist in Western 
Europe 

, Oil shortage results in develop- 
ment of new resin system 

Neoprene gasket system en- 
croaches on wet sealants 


GENERAL FEATURES 


It’s going to be better this year 


Super opera- 


Issue Page 


June § ] 
June 88 
July 103 
1ug 90 
Sept. 79 


Sept 


Oct 


July 105 


Aug 
Sept. 
Sept 


Oct 
Oct. 


Title 


{ssociation presidents’ forecast 
More inflation is on the wa) 
Shipments of 


aluminun 

ndows off 

wrt shows ela 

mbineg 
mmunit) 


O expand 


1718 An imye 
vindow manageme 


Inaugurates 


have to 
ut glass in the 1980s 
The aesthetics of reflective glass 


The ABCs of the new tax law 


CONVENTIONS 
Dealers set to meet in Las 
Vegas 
Managing productivity to be 
focus of FGMA convention 
The world comes to Houston 
Winning combinations 
Productivity increases as an eco- 
nomic bulwark 
interGLASSmetal’81 
40 seminars 
interGLASSmetal’8 1 
Professionalism theme of Glass 
Show ’81 
Stained glass to the forefront 
Vitrum draws international au- 
dience 
Glass Show '81 
interGLASSmetal’81 draws over 
5,500 persons through Hous- 
ton’s Albert Thomas Hall 
Education program fills a void as 
over 1,280 individual registra- 
tions are recorded 


ART GLASS 

Stonehill’s painted glass 
dows 

Glass etching 

How to succeed in stained glass 

Ferguson's cut glass works 

For stained glass, enthusiasm 
abounds 

Rohlf's stained glass studio 

How to succeed in stained glass 
(part II) 

There's new interest in the craft 
of flat glass decoration 


schedules 


win- 


GLASS DIGEST 


by headline (title), followed by the month of issue and page number. 
Included in this listing are feature articles only. Departmental materi- 
al which appears regularly in the pages of this monthly journal is not 
included in this compilation 


Issue Page 


Jan. 60 
Jan. 68 


Jan 


June 


July 


jug. 92 
jug. 100 
Nov. 60 


Nov. 68 
Nov. 104 


Jan. 
Jan. 
Mar. 
May 
May 


May 
Aug. 


Aug. 
Aug. 98 


Aug. 102 


Nov. 87 


Dec. 76 


82 


Mar. 
May 
June 
June 


July 
July 


July 85 


Nov. 81 


December 15, 1981 
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